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Presentation

Nishio: Now I'd like to turn this call over to S. Krishna Kumar, Senior Vice President, JAPAC and Japan's CFO.

S. Krishna Kumar*: Thank you, Nishio-san. Good afternoon, everyone, and welcome to Oracle Japan's Q4
FY2023 earnings conference call.

In this quarter, we continue to make progress on both our on-premises and our cloud services. We won a lot
of marquee customers in various industries, especially the financial sector, manufacturing industries, and
public sector.

| have said many times before at this conference, OTl is selected as a government cloud at the digital agency.
We are an enterprise technology vendor of choice because we have the products and services that help our
customers drive cost efficiency and modernize their businesses.

To give some customer references [TD] searching for our tech cloud NRI who bought a dedicated region from
us, have moved their retail brokerage accounting system, the star to Oracle Cloud Infrastructure dedicated
region.

RK, KKCS, and Oracle will strengthen our collaboration to implement the comprehensive administrative
system, a core package for local governments on Oracle Cloud infrastructure.

NTT West has selected Oracle Cloud infrastructure to develop a new platform to streamline its internal
business operations.

On the SaaS side, also, there are a lot of companies that have chosen the Oracle SaaS application, for example,
Pokémon, UCC Holdings, and Mitsuuroko.

I'll move to the numbers now.




2. BRI REHEALL  Operating Income YoY

IRE B /SG&A YoY +1,557 (+4.8%)
FHEROIER /Variance of main items in SG&A
+935 AfF&/Human resources
e +562 ¥35Z:E8/Outsourcing
75L& SGBA -104 L=E1z8/Advertising
Revenue 32,337 -157 &fE8)/Rent

el 55 EJEii/COGS YoY +9,482 (+8.7%)
= FHREEOIER /Variance of main items in COGS
7t LA +7,349 O17JL5-(/Royalty

COGS +1,305 ¥#5Z=:t8/Outsourcing

109,139
+398 Af+&/Human resources

-67 Efa1l/Rent

+918 @t AB/HW Purchasing expenses

FY22Q4
12 months

Our total revenue, a JPY226,914 billion gain, grew 5.7% compared to the previous year on the back of a strong

growth in our cloud and our license revenues.
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75.E# / Revenue (&5 Millions of Yen, %=YoY)

2023/5 2022/5
Q1 Q2 Q3 Q4 Total Q1 Q2 Q3 Q4 Total
H3IRAVTVIRTFAEIR 6,883 12,580 11,475 16,936 47,876 7,964 10,061 9,864 17,086 44,975
Cloud & On Premise License -13.6% 25.0% 16.3% -0.9% 6.4%) -2.1%|  -18.8% 4.1% -0.5% -4.7%
H3IRY—EZ&SMEVAYR- N 35,497 34,366 35,236 36,874 141,975 33,620 32,581/ 32,847 33,586 132,636
Cloud Services & License Supports 5.6% 5.5% 7.3% 9.8% 7.0% 10.8% 6.5% 6.8% 7.1% 7.8%
939k IR 42,381 46,947 46,711 53,811 189,851 41,584 42,642 42,711 50,673| 177,612
Cloud & License 1.9% 10.1% 9.4% 6.2% 6.9%) 8.1% -0.8% 6.1% 4.4% 4.3%
N\=RIL7-SZFHhX 3,179 4,278 3,816 4,965 16,240 3,537 3,563 3,521 4,807 15,429
Hardware Systems -10.1% 20.1% 8.4% 3.3% 5.3%|  -11.7% -13.9% -12.0% -2.7% -9.7%
H-F2 5,457 5,552 4,901 4,910 20,822 5,266 5,490 5,189 5,703 21,649
Service 3.6% 1.1% -5.5% -13.9% -3.8% 2.1% -0.3%! -0.4% 6.8% 2.1%
oz 51,018 56,777 55,430 63,688 226,914 50,388 51,696 51,421 61,184 214,601
Total Revenue 1.3% 9.8% 7.8% 4.1% 5.7%) 5.8% -1.7% 4.0% 4.0% 3.0%
A2 / Operating Income
2023/5 2022/5
Q1 Q2 Q3 Q4 Total Q1L Q2 Q3 Q4 Total
H39kE TR 16,259 18,255 17,957 21,408 73,881 16,901 16,828 17,435 21,178 72,343
Cloud & License -3.8% 8.5% 3.0% 1.1% 2.1%) 13.4% -6.1% 6.8% 1.0% 3.2%
N\=F917- 227 hX 132 166 132 193 625 158 158 155 214 687,
Hardware Systems -15.9% 4.8% -15.1% -9.9% -9.0% 4.7%|  -18.5%) 12.0% 0.2% -1.7%
H-EZ 1,108 1,244 954 1,450 4,757 1,057 1,399 1,027 1,639 5,123
Services 4.8% -11.1% -7.0% -11.5% -7.1% 29.9% -0.9%! -5.4% 27.8% 11.5%
LERE (2HER) -1,355 -1,105 -1,141 -1,266 -4,868 -1,170 -1,253] -1,140 -1,376 -4,940
Adjustment 15.8% -11.8% 0.0% -8.0% -1.5% -11.9% 24.7%) 27.9% 7.9% 9.8%
e 16,145 18,561 17,903 21,785 74,396 16,945 17,133 17,477 21,656 73,213
Operating income -4.7% 8.3% 2.4% 0.6% 1.6% 16.6% -7.5% 5.0% 2.2% 3.3%
EBEESTENE (G LRE+RTERV—HRESIEE) / Operating Expenses (Sum of COGS and SG&A )
2023/5 2022/5
Q1 Q2 Q3 Q4 Total Q1 Q2 Q3 Q4 Total
O04¥7)L74 (Royalty) 18,270 20,131 20,382 23,255 82,040 17,359 17,884 18,163 21,282 74,690
N=k917- 225 DX AEME (HW Systems Purchasing Expenses) 2,594 3,587 3,227, 4,346 13,756 2,930 2,930 2,895 4,079 12,837
Af£8 (Human Resources) 7,965 8,342 7,937 8,843 33,089 7,768 7,647 7,734 8,604 31,755
(Outsourcing) 4,229 4,378 4,173 3,669 16,451 3,503 4,160 3,276 3,642 14,583
LESEE (Advertising) 126 102 40 392 432 100 171 127 137 536
TrT4R88 (Facility) * 692 623 803 569 2,689 847 782 854 706 3,190
ot (Others) 993 1,049, 961 824 4,059 931 984 891 1,074 3,883
&it/Total 34,873 38,216 37,526 41,902| 152,518 33,442 34,563 33,944 39,527| 141,477

* TIPS UFICHETEN, RN, MR, KELRMENEENS / Facility includes rent, depreciation & amortization, supplies expenses and utilities.

Cloud services and license support revenue was JPY141.975 billion, up 7%, and the revenue in Q4 for three
months grew 10%.

Infrastructure consumption revenues also had a strong momentum, which includes the autonomous database.

The growth in our remaining performance obligation also indicates our strong backlog for the next couple of
years in cloud services.




3.EFEESH Summary of Recent Operating Results

(&5 Millions of Yen)

2023/5 2022/5 2021/5 2020/5 2019/5 2018/5
Q1 Q2 Q3 Q4 Total Q1 Q2 Q3 Q4 Total Total Total Total Total

55LS / Total Revenue 51,018 56,777 55,430 63,688| 226,914 50,388 51,696 51,421 61,184| 214,691| 208,523| 211,357| 202,389| 185,481
5C_L/Ffi / Cost of Goods and Sales 26,639| 29,777| 29,339 32,866| 118,622| 25,776| 26,608 26,166| 30,587| 109,139| 106,764| 109,110| 106,735 96,673
S L#FIE / Gross Profit 24,379| 26,999 26,091 30,822| 108,292| 24,611 25,088 25,255 30,596| 105,551| 101,758| 102,246| 95,653 88,808
EREEH / SGEA 8,233 8,438 8,187 9,036| 33,895 7,665 7,954 7,777 8,940 32,337| 30,854| 33,380| 33,316 32,798
'E%5% / Operating Income 16,145 18,561 17,903 21,785| 74,396 16,945 17,133 17,477| 21,656 73,213] 70,904| 68,865 62,337| 56,009

EEFZF / Operating Income Margin 31.6% 32.7% 32.3%) 34.2% 32.8% 33.6% 33.1% 34.0%] 35.4% 34.1% 34.0% 32.6% 30.8% 30.2%]
$E%A% / Ordinary Income 16,334 18,499 17,981 21,865| 74,681 16,981 17,195 17,472| 21,893| 73,543| 70,904| 68,857| 62,284| 56,082
UEEEA(LER)#EAIEE / Net Income 11,326 12,832 12,465 15,384/ 52,009 11,767 11,917 12,107 15,389 51,182| 49,175| 47,686| 43,360 38,751
& / Total Assets 222,828| 234,800 232,530| 281,015 -| 187,874| 194,366/ 192,131 236,868 -| 333,999| 294,139| 269,518| 236,509

JRENEE / Current Assets 71,070 83,358 81,273 130,831 = 35,294 42,219 40,252 84,800 2 81,038 249,832 93,005 192,290

BESE / Non-current Assets 151,757 151,442 151,256 150,184 il 152,580 152,147 151,878 152,068 & 252,960 44,306 176,512 44,218
5% / Liabilities 106,643| 104,631 92,090 125,161 -| 103,034 96,562| 82,210| 111,513 -| 113,999| 102,776| 109,230/ 105,083
FEEEE / Net Assets 116,184| 130,168| 140,439| 155,854 -| 84,840/ 97,804 109,921 125,355 -| 219,999| 191,362| 160,288 131,425
55{=1%&48 / Capital expenditure’ - - - - 540 - - = - 652 105 716 3,094 1,590
(EE{S2NE / Depreciation = = = = 1,333 N = = = 1,653 2,049 2,308 2,002 1,795
EEFECY (M) / Year-end Dividends (Yen) 7 % & = 162 = = - = 160 1,146 149 136 121
#oL14E (%) / Dividend Payout Ratio (%) - - 5 3 2529 - - - = 40.0 298.5 40.0 40.1 39.9
liﬁ_&éﬂ / Number of Employees 2,408 2,379 2,360 2,398 = 2,385 2,387 2,370 2,430 5 2,407 2,504 2,622 2,497
+ QIRNERICREARIEEZE#3 T / Capital expenditure includes lease deposits
* FY: E . R4 1541, &i11,146MTH. / Breakdown of Dividends for May 2021; a normal dividend of 154 yen, a special dividend of 992 yen and total dividend is 1,146 yen.
4§18 / FY24 Forecast (%)

Low High

5eLS / Revenue 2.0 6.0

BB D ZERAE (M) / EPS (Yen) 406.00( 418.00

* TABEIPEE estimation of effective tax rate=30.8%

Operating income was JPY74,396 billion, increasing 1.6%, and net income was also up 1.6%.




75.E# / Revenue (&5 Millions of Yen, %=YoY)

2023/5 2022/5
Q1 Q2 Q3 Q4 Total Q1 Q2 Q3 Q4 Total
H3IRAVTVIRTFAEIR 6,883 12,580 11,475 16,936 47,876 7,964 10,061 9,864 17,086 44,975
Cloud & On Premise License -13.6% 25.0% 16.3% -0.9% 6.4%) -2.1%|  -18.8% 4.1% -0.5% -4.7%
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* TIPS UFICHETEN, RN, MR, KELRMENEENS / Facility includes rent, depreciation & amortization, supplies expenses and utilities.

Total revenue and all three margins indicated record high in the fiscal year. As | had mentioned before Q4 that
we have a strong pipeline, and we will overcome the seasonality, and the results are here for you to see.

Thank you very much.

And now, | hand over to questions.




Question & Answer

Nishio [M]: The first question is from Kaori Chiba from JPMorgan.

Nishio [Q]*: This first question has to do with the guidance for fiscal year ending May 2024. The growth rate
of EPS, the maximum is lower than the revenue growth rate. Does it mean that your revenue or profitability
will deteriorate? And if so, what is the reason behind it?

S. Krishna Kumar [A]*: As you can see in FY2023, we exceeded our revenue guidance, but our EPS was in the
middle of our range. The primary reason for that was the deterioration of the Japanese yen, which took some
of our costs higher than what we anticipated. Keeping that in mind, we are adopting an approach which looks
reasonable to us as of now for our EPS range.

As you can see, we are starting our EPS at the bottom. The end of our range is our EPS for the current year.
So that's the bottom end of our range, and our high end is about 480, and that's what we see today.

Nishio [M]: The second question from Chiba-san.

Nishio [Q]*: In Q4, with the hiring of new grants, the total number of employees did increase. And going
forward, do you plan to resume the hiring, including the mid-career hires?

S. Krishna Kumar [A]: Just because our headcount numbers have been stable in the last few years does not
mean that we are not hiring. We lose people, we hire people. We hire in the right areas. We try and hire into
our strategic businesses, and some of the nonstrategic businesses, we let people go whenever they are
[taught]. So that is what has been. Basically, we want to drive maximum revenues as efficiently as possible.
That has been our objective, and we will continue to do that.

Nishio [M]: Third question from Chiba-san.

Nishio [Q]*: It seems like traction of generative Al in the US is contributing to the performance, the results of
your company, perhaps being a parent company. My question is about the approaches or inquiries from
generative Al-related companies in Japan.

S. Krishna Kumar [A]*: Yes, that's right. Generative Al is a new phenomenon that will obviously also attract a
lot of enterprise attention. And as you would have heard from the US press release, the article is at the
forefront in that technology. Our Japanese customers definitely also are interested. And if they are not
interested, now they would be interested tomorrow. You will hear more about the generative capabilities of
Oracle in the days to come from our different press releases.

Nishio [M]: Segawa-san from Morgan Stanley has placed two questions, but the first one was related to
Generative Al. So, moving on to the second question.

Nishio [Q]*: This contract liabilities in May is high, has gone up by 16% on a YoY basis. So, what is the reason
behind it? Were there any large-sized deals that you've achieved?

S. Krishna Kumar [A]: We continue to book strong cloud business. So that drives some of the momentum in
our own revenues. And we also saw multiple customers signing a lot of multiple support contracts with us,
which also partially led to an increase in our RPO. So, it's a combination of both factors.

Nishio [M]: The next question is from Tanaka-san of Mitsubishi UF) Morgan Stanley.




Nishio [Q]*: Please elaborate a little more on the details of cloud license and support of Q4, such as like Fusion
ERP.

S. Krishna Kumar [A]*: We continue to see a lot of momentum across all our cloud services. So, we saw,
obviously, our tech cloud services getting a lot of traction. And also, our ERP continues with ERP, both our
Fusion and our [inaudible] ERP continue to show a lot of traction in the Japanese market. And we continue to
maintain our high growth rates in both of these businesses.

Nishio [M]: So, Tanaka-san, second question.

Nishio [Q]*: This applies to Q4 as well. But even throughout the year, gross margin is coming down on a YoY
basis. So, can you tell me about the reasons behind it, and also the outlook going forward?

S. Krishna Kumar [A]*: As | had indicated in my opening comments, also, we did see some increase in our
expenses due to the deterioration of the Japanese yen. Some of that impacted on our margins as we went
through the year. And | have always maintained that we will continue to see our margins in the early 30s as a
percentage. And we have consistently maintained that. | think we should be able to maintain that in the future
as well.

Nishio [M]: From Citigroup Securities, Qiu-san. The first question is regarding cloud service license support.

Nishio [Q]*: The revenue growth rate for last fiscal year had increased quarter-by-quarter. So, what is your
outlook for this fiscal year? What would be the growth rate?

S. Krishna Kumar [A]*: This particular segment, as you know, includes cloud services, and it includes our
support revenue. Our support revenue continues to be strong because customers renew our support, and
more than 95% of our customers renewed support every year. And we also incrementally add more licenses
every year.

The second portion in this segment is basically our cloud services, which, as | mentioned, are showing strong
momentum, and they will continue to grow at a very high rate. So, | think we should see similar growth rates
in the future as well for this particular segment. | did not break my total forecast. | do not break my revenues
and give you individual segment percentages.

Nishio [M]: The second question from Qiu-san.

Nishio [Q]*: What is your forex assumption for this fiscal year? And please share with us some of the cost
items, which are susceptible to exchange rate fluctuations.

S. Krishna Kumar [A]: | am basically not in the business of predicting JPY/USD rates. I'm more focused on my
business and growing the top line as efficiently as possible. So currently, our forecast, we have assumed mostly
the current rates between JPY and USD.

Nishio [M]: Taken from Kikuchi-san of SMBC Nikko Securities.

Nishio [Q]*: What is the reason behind the cost ratio increase of hardware in Q4?

S. Krishna Kumar [A]*: Hardware or costs are a direct result of our revenue. If the revenues go up, the
hardware cost also goes up. So, it's a variable cost, and that's primarily the reason why the costs are up.

Nishio [M]: The second question is from Kikuchi-san.




Kikuchi [Q]*: Have there been any changes in the royalty rate of software products? And also, please share
with us the projection and the outlook for the cost ratio of hardware this year.

S. Krishna Kumar [A]*: We have not changed any royalty rates. We will continue to hold the same royalty
rates. And if it changes, | will let you know. So, we continue to hold on to the same royalty rates and hardware
costs. | think our profitability will continue to improve in the hardware business as well, as we sell more
strategic products. So, that's basically our perspective.

Nishio [M]: [Inaudible] Group Securities, [Cusan].
Nishio [Q]*: Which cost items are susceptible to exchange rate auctions?

S. Krishna Kumar [Q]*: Basically, some of the costs that we get from charge from the corporation, whether
it's our data center charges, whether it's the stages for using the corporation services, those charges generally
get affected by the JPY rate.

Nishio [M]: The next question is from Watanabe-san of [inaudible] Asset Management.
Nishio [Q]*: Please share with us the growth rate in Q4 of Fusion ERP Cloud and NetSuite.

S. Krishna Kumar [A]*: Both Fusion ERP and NetSuite continue to grow in double digits. We are very happy
with the consistent growth rates for both of these products,. and we continue to penetrate the market. As |
mentioned, | gave you some examples of really marquee names that are adopting our Fusion ERP systems.

In the NetSuite side, we started this business only a few years ago, and we are seeing a lot of interest in the
market, in the small and medium enterprise market. So, we will continue to see this momentum going through
to the next year.

Nishio [M]: Segawa-san from Morgan Stanley.

Nishio [Q]*: This is regarding Generative Al. In terms of strengthening your product competitiveness, what
kind of impact will it have? What kind of benefit will it have?

S. Krishna Kumar [A]*: Generative Al is an evolving area, as we speak. So, it is very difficult to predict where
it will go. But as far as Oracle is concerned, | can assure you that we were always at the forefront of enterprise
technology. And if there is a new technology there for us to adopt, and change, and impact of our products,
you can rest assured that we will be one of the pioneers in this technology.

[END]
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